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	CAREER OBJECTIVE


Looking for a business position where I can showcase my excellent leadership skills in managing teams, exceptional communications skills, in handling and developing customer bases and upgrade my knowledge as to new business methodologies being practiced.
KEY SKILLS

	TRADE
	EXPORT
	MARKETING

	Setting up of business strategy and contract negotiation

Prospecting, customer retaining and monitoring

Creation of a client portfolio

Managing telephone appointments / Scheduling

Customer care, Disputes resolution


	Analysis of high potential markets

Incoterms

Market analysis

Experience of the distribution channels in the Asia Pacific area

Development of sales statistics


	Knowledgeable About Direct Marketing
Strong communication skills
Advertising management and Public Relations

	LANGUAGES : French Mother Tongue - Fluent English, Conversational Spanish, Basic knowledge Chinese
COMPUTING SKILLS : Sphinx, Access, Pack Office, Illustrator


	CAREER HISTORY


SALES MANAGER

February 2012 to August 2012 – AHK SOLUTIONS – RAINBOW BEACH QLD – Australia
Missions: Working on implementation marketing strategies (online or physical) to develop the customer portfolio and attract resellers.

Company Profile: Creation and production of promotional items. Website: http://ahksolutions.com.au

SALES REPRESENTATIVE
April 2010 to March 2011 - DAF CONSEIL / EXPONENTIA - PARIS - France
Missions: Responsible for southeast of France. Selling training to auto parts retailers.
Company Profile: eXponentia is a European service company. eXponentia's mission is to provide training and technical assistance to help independent repairers to update their skills and ensure the growth of their business. Website: http://www.exponentia.org.uk/
EXPORT SALES MANAGER 

Sept 2008 to Sept 2009 - MARIUS BRUN ET FILS - ARLES – France - Apprenticeship
Missions: Development of new rice-based products in the European market. Analysis of most promising markets, setting up customer portfolio, prospecting, and negotiation.
Company Profile: Rice Broker. Website: http://www.brunrice.com
EXPORT SALES MANAGER ASSISTANT

April 2008 to July 2008 - TEKNIKA REGULINDO ASIA - JAKARTA – Indonesia / Internship
Missions : B2B prospecting, area: petrochemical, Tracking a client file, Implementation of the website, Administration, Accounting
Company Profile : Specialized technical assistance in instrumentation, electrical and automation. Website : http://tra-indonesia.com/
SALES REPRESENTATIVE

April 2006 to June 2006 - PROMOCASH - ARLES – France / Internship
Missions : Creation and development of the cell B2B sales to promote the opening of a new store in Arles. Prospecting in hotels, bars, restaurants, retailers, caterers to the region of Arles and the surrounding area.
Company Profile : Cash & Carry of the group Carrefour. Website : http://www.promocash.com/
	EDUCATION AND TRAINING


MASTER’S DEGREE - International Business
University of Aix -en-Provence - France (September 2008 - September 2009)

MASTER'S COURSE International Business of the Asia-Pacific area
University of La Rochelle – France (January 2007 - April 2008)

BACHELOR'S DEGREE International Sales Representative (Industry)
Chinese University Of Hong Kong (January 2007 - June 2007)

Nan Jeon Institute Of Taiwan (September 2006 - December 2006)

Diplome Universitaire de Technologie French Technical degree of 2 year in Marketing Techniques – Equivalence Advanced Diploma
IUT of Aix-en-Provence - France (September 2004 - June 2006)

Baccalaureat Economic and Social course
Equivalence Senior Secondary Certificate of Education

Lycée Louis Pasquet in Arles - France (September 2003 - June 2004)
	REFEREES


Pascal PRADEAU - DAF CONSEIL – CEO of the company

Email : ppradeau@axya.fr - Mobile : 0033 651 222 115
Claudine BRUN – Marius Brun et Fils – CEO of the Company

Email : c.brun@brunrice.com - Mobile : 0033 611 733 035

